








Disan offers only the highest quality, most in-
novative floor care products available on the 
market. These products have demonstrated the 
reliability and functionality that is expected in a 
commercial environment. 

Our deep catalogue of cleaning accessories sup-
ported by our engineering, tooling, and manufac-
turing capabilities permit customer focused solu-
tions.
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No. of floors: 20+3 
 -3 	 Service technical floor (Machinery room) 
 -2,-1 Conference rooms and services
 0 	 Reception 
 1 	 Restaurants (3)
 2-18 	Standard rooms (204)
 19 	 Suites (6)
 20 	 Suites Royales (4)

No. vacuum inlets 168
Central vacuum units 2 x HK175i
Simultaneous vacuum operators: 18 

Case study I 
Application: 5* hotel with 214 rooms

•	 Total investment for this hotel: 28.000.000 €
•	 Total investment for each room:  130.000 €
•	 Total investment for the central 
	 vacuum system: 88.000 €
•	 Investment for the CVS for each room : 411 €
•	 Percentage of CVS on total investment: 0,32% 

With a traditional portable vacuum system, for 
the daily cleaning, it necessary to have at least 26 
chambermaids, as in a 5 stars hotel there should 
be 1 chambermaid  / 7,5 rooms.

The economic benefit of a central vacuum, in 
particular the reduction of cleaning time in com-
parison to traditional vacuum in this hotel, make it 
possible to save with a CVS about 6 employees!

The amortization of this systems is calculated 
in 3 years. 

For these economic reasons we have 
some region (South-Tyrol, Adriatic 
Coast), where these advantages are 
well known, than central vacuum in 
hotels and office buildings is simply 
standard. 

Isometric view



This new building is made by 2 towers with 12 floors 
each (5 underground and 7 over). The surface to 
clean is 41.000 square meters and further there 
are 23.000 square  meters left in the garage and 
in the technical floors. 

The length of the pipeline, running in the drop
ceiling in alternate floor, is in different diame-
ters:
Pipe  50mm: 1.440 ml; Pipe  63mm: 3.800 ml
Pipe  80mm: 160 ml; Pipe  100mm 600 ml
Inlet valves are located both in the floor and
on central walls.

There are 8 central units EF125i located in the 
technical gallery (-5). Each motor can be by-
passed in case of one failure (never happened 
in last 3 years). 

For the particularity of  production, the building 
has to be cleaned up every working day within a 
time of only 20 minutes. 

The turnkey cost of 
the CVS was 
350.000 
Euro.

Case study II 
Application: Large 

Company’s Headquarter  

Schematic view

Machine 
room 1

INLET  VALVE 
Model “Majestic”

plaster ceiling

110mm THK bwk with 
20mm cement render
ø 50mm mupvc dropper
Fire proof covering ø 16mm with remote 
control wire 2x1

Inlet valve model “majestic”
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Where to Start?

How do you quote these projects, specify the right 
equipment, calculate laborcosts, and approach 
commercial contractors? As always, we are here 
to help. If you get an inquiry regarding a com-
mercial project by answering a few basic ques-
tions about the property we can help you gen-
erate a rough estimate and provide equipment 
recommendations. These questions help us esti-
mate the type and quantity of pipe needed, ap-
propriate power unit, and potential accessories 
packages.

Making the Sale
If you receive a positive response from the con-
tractor based on these initial estimates we can 
help you generate a more detailed quote in-
cluding CAD drawings of the piping network. At this 
point you can include power unit performance 
cut sheets, and an outline of the system’s ca-
pabilities. We will be with you every step of the 
way in developing a quote for these projects to 
ensure you won’t come away losing money. Our 
role in this process is to make sure that both you 
and your customer have a positive experience.

Consider the following information when ap-
proaching any type of commercial project: 
• 	Type of application  (hotel, office, lab, etc..)
• 	Number of simultaneous operators  (if stated) 
• 	Square meters of building:  space and areas to 

be cleaned
•	Number of floors
• 	Running of the pipes (false ceiling, poured in 

the concrete floor, etc)
• 	Special pipe or inlet requirements (metal, floor 

inlet, water suction, etc) 
• 	Length of flexible hose (9 mt standard or spe-

cial length requested)
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 Sealing the Deal

CHECK LIST
4	 Definition of the understood objectives for 

the	 central vacuum system
4	 Bill of materials – quotation 
4	 Layout of the system
4	 Specifications of the system, graphics show-

ing key design elements like the valve system, 
and performance expectations.

4 	Installation support and manuals .
4 	Economic justification for the system, payback 

timing 
4 	On going service support for the system

Subscribe with your customer a maintenance 
contract. The present contract includes the  
following services:

I.	 Check and half-yearly maintenance of the  
system

II.	 Prompt intervention in case of damages
III.	Extension of the parts in guarantee to 10 

years

By our experience this is an excellent 
way to maximise fidelity with your 
customer, sharing the positive 
feedback with him, learning 
by the long term usage and 
finally expand your busi-
ness through positive refer-
ences.  
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Disan Srl / GmbH 
Via di Mezzo ai Piani, 13A
I - 39100 BOLZANO
Tel: +39 0471 971000 
Fax: +39 0471 978888
info@disan.com 
www.disan.com

Central Vacuum Systems


